Maulana Azad National Urdu University
Master of Business Administration
VI -Semester - July - 2023
Paper - : MMCM202CCT - Marketing Management

5 3ths: &b : Time Maximum. Marks 70 : e bLELE
:c_',_l:l,?

u)lra,u""rw.% f"/l."'/blﬂd/u:gyg.ﬁgiﬁﬁ_r/ﬁ‘(uﬁdjwIc"_yj‘/,:u,r"ufowr’.g?:«

£ Sl stz ¥
-:‘.wu..,nzwlm-ugguw.u.,m/“}’/t&,@t;/gmru";/ffzqr_-,wrd;u 10) Ui 1
(10 x 1= 10 Marks) e AW LLs
/?uﬁ(zoo)rutg }L,mwm_ugz,;yméuﬂy ©) éﬁ(‘uwcu:m_ug;,wy @) S 2
(5 x 6 =30 Marks) g el 6)L Lz -;.d;j'
(U500 Gil A eb-ute 2LV O) I e B G 3
(3 x 10 = 30 Marks) -ufu;;ol/;‘; (lO)éJ_Ld’//z_c‘_y
J}Lﬂ’
(1) Jir

< Jnjf//?‘/;?u‘ﬂgui' L i
;L“/"'l d (Customer)uéjl.-a (c) Profit (b)  (Sales) u’i/ (a)
S bthectull 4Ps i
(True / False) - ey Values L"/"'l uftf/ Price ii
(True / False) — -<( K Lk ¥, (Customer) Flo iv
Ut u;f«g/L(Marketing Myopia) .L./,.{Lbﬁfjl. RY
(True / False) -‘L-t'lgLf( o‘{ Zero Level Channel:’/ Direct Channel Vi
_ujLnPg'fuf(Service Mix) ‘/Qu vii
_ySIEKUSP il
o tlloe (tuHesspalanl et i
‘cslpifeMiddleMen X

1/2



(u,-a?

S ey e B

Sl el PLOSF TS by

St So S TESEL 31l Sl S (Channel of Distribution) e 53 TJF
- /Lé’r c,dtf’*uﬁf;( Product Mix.s/Product Line

- |12 Pricing Methods— %t 2 \See_Pricing

-J /lé‘d?ujﬂ’l}gﬁu@/zmoor to Door

ffead e fe SIS

_u:/y LE;JJ}JI% Jlan'éf_i oﬁ"c,(Production)o b;/:'d/ﬁfjt

(¥

_z_te Y Evolution) L LA

- /La?r/ b l}fu:l"/dfgﬁ(Consumer Behaviour Buying)duf, g@u
-J Wi J‘:‘ﬂ ;Ui (Macro.s/MicroSU 3":4( Marketing Environment
-Ju‘/’ bd’fj {Basesbﬁ;&u’ 1E_» L/ - /.U Marketing Segmentation
-J " e (Elements) ~ V¢ (7Z Promotional Mix

R

2/2

.10
A1
12
W13
14



